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EMO 2013 is an exciting chance for your business to identify new opportunities and see the bigger 
picture with GF AgieCharmilles.

We will showcase customer success stories; introduce new, innovative products, solutions  
and services; and highlight application and process expertise.

We will show our complete technology and services portfolio, including Milling, EDM, Laser, Automation 
and Customer Services.

Whether your focus is on cutting costs, exploring new business areas or seeking inspiration from 
examples, look no further than GF AgieCharmilles’ stand at EMO 2013.
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Unleash yoUr potential



“Our stand will feature five zones: three 
zones showcasing customer success 
stories in the tool, mold and die industry 
and the production of high-value parts; 
one showcasing our value-adding 
Customer Services programs, including 
a Fitness 360° concept; and one — in  
the center of our stand — focusing on  
GF AgieCharmilles’ know-how in five fast-
growing market segments,” Kasper said.

During EMO 2013, GF AgieCharmilles 
will conduct a series of live presentation 
on the stand: the Industry Affairs Show, 
aimed at helping visitors see the bigger 
picture by providing insights into what  
is important to their customers and how 
markets and industries are developing.

“GF AgieCharmilles is uniquely positioned 
to explain these developments. Well-
informed customers are better able to 
identify and unleash their true potential,” 
said Kasper. “With access to industry 
insights, our customers can make informed 
decisions about how to better support 
their own existing customers and the best 
approaches for winning new business  
in their markets.”

Those unable to experience  
GF AgieCharmilles’ EMO presence are 
invited to take part in EMOtion Days, 
November 6-8, 2013, at the Group’s Center 
of Competence in Schorndorf, Germany.

Unleash yoUr potential With GF aGieCharmilles

« With access to industry insights,  
our customers can make 
informed decisions about how 
to better support their own 
existing customers and the best 
approaches for winning new 
business in their markets. »
Bernhard Kasper, Head of Market Region Europe

« Our EMO 2013 visitors will go  
home inspired by very real 
examples of how we can help 
them take their businesses to  
the next level of success. »
Håkan Pfeiffer, Head of Sales and Marketing

As GF AgieCharmilles’ EMO presence 
clearly demonstrates, the Group goes  
a step beyond providing success-enabling 
technologies, products, process specific 
know-how and application expertise  
to help you unleash your potential, identify 
new opportunities and see the big picture. 

“Today GF AgieCharmilles is better 
positioned than anyone in our industry to 
trigger our customers’ success across 
a wide range of fast-growing market 
segments, like Electronic Components, 
Information and Communications 
Technology (ICT), Automotive, Aerospace 
and Aeronautics, and Medical and Dental,” 
said GF AgieCharmilles President 
Pascal Boillat. “At EMO 2013, our visitors 
will get a clear picture of our dedicated 
solutions — including our new CUT 200  
Dedicated machine for aerospace, 
which will be exhibited virtually — and 
how we help them recognize and seize 
opportunities.”

GF AgieCharmilles’ promise to help you 
unleash your potential has its foundation 
in the Group’s core values.

“Everything we do today is highly 
customer-oriented, from the solutions 
we develop as a result of our close 
collaborations in growing industry areas 
to our commitment to extending our own 
expertise through training within our  
GF AgieCharmilles Academy,” Boillat said. 
“At the same time, we constantly monitor 
the global technology and manufacturing 
landscapes for opportunities for our 
customers. ‘We put customers first’ is one  
of our core values, one that we are 
committed to living every day in service  
of our customers around the world.”

Boillat said EMO 2013 is the perfect 
opportunity to experience the  
GF AgieCharmilles difference.

“I think our EMO guests will be surprised 
both our world premiere products and 
Customer Services, which represent the  
potential for process improvements, 
cost savings and pursuing new business 
areas,” he said.

GF AgieCharmilles Head of Sales and 
Marketing Håkan Pfeiffer agreed.

“Our EMO 2013 visitors will go home 
inspired by very real examples of how we 
can help them take their businesses  
to the next level of success,” he said.

Bernhard Kasper, GF AgieCharmilles 
Head of Market Region Europe, 
explained that the Group’s EMO 2013 
stand represents industry’s broadest 
portfolio of solutions and application  
and process expertise, with a full  
offering of technologies and services: 
Milling, EDM, Laser, Automation and 
Customer Services.

« Today GF AgieCharmilles is better positioned than anyone  
in our industry to trigger our customers’ success across a wide 
range of fast-growing market segments. »
Pascal Boillat, President GF AgieCharmilles

GF AgieCharmilles | Results Today +



hall 27, stanD C44

It is safe to say that our stand will be an exciting place to visit during EMo 2013. We’ll help you identify 
new opportunities by seeing the bigger picture. 

Be inspireD

our stand will showcase customer success stories; we 
will introduce new, innovative products, solutions  
and services; highlight application and process expertise, 
and illustrate new ways in which you can enhance your 
businesses in fast-growing market segments.

The stand will feature five zones: Three zones will showcase 
customer success stories in the tool, mold and die 
industry, and the production of high-value parts; one will 
showcase GF agieCharmilles’ value-adding Customer 
Services programs; and one zone, in the center of the stand,  
focuses on our know-how in five fast-growing market 
segments. 

Just as a fit body requires a 360° approach to unleash 
your potential and ensure optimal power, agility and 
endurance, so do your machine tools. GF agieCharmilles 
Customer Services’ operations Support, Business 
Support and Machine Support are your greatest resources 
for increasing your uptime and keeping your machine 
fleet fit for success. 

Visit our Customer Services area, perform a funny 
fitness check, and enjoy an energizing drink to be ready 
for EMo 2013.

Throughout the show, we will run a series of live 
presentations on the stand in our Industry affairs Show, 
focused on helping existing and prospective customers 
see the bigger picture by providing them with insight into 
what is important to their customers and how industries 
and markets are developing.

GF agieCharmilles is uniquely positioned to explain 
market developments. Well-informed customers  
will be able to identify and unleash their true potential. 
With access to industry insights, you will be able to  
make informed decisions about how to better support  
your existing customers and the best approaches  
for winning new business in your markets.
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milling + eDm + automation + 
laser + Customer services

EMo 2013 is an exciting chance for your 

business to identify new opportunities 

and see the bigger picture with  

GF agieCharmilles.

We will show our complete technology 

and services portfolio, including 

Milling, EdM, Laser, automation and 

Customer Services.

Whether your focus is on cutting costs, 

exploring new business areas or seeking 

inspiration from examples, look no  

further than GF agieCharmilles’ stand  

at EMo 2013: Hall 27 - Stand C44.

Grüezi and welcome!

Unleash your 
potential


